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OHIO APPRAISER BOARD PROPOSES RULES

The Ohio Real Estate Appraiser
Board has filed two emergency
rutes and seven proposed perma-
nent rules to govemn the state-
certified reql estate appraiser certi-
fication process.

The two emergency rules were
filed on July 13, 1990, and are
effective for a period of 90 days.
They are summarized below:

41304:14-4-04 Public notice of
intention to consider adopting,
amending or rescinding rules.

This new rule clarifies the type of
public notice which will be given
by the Real Estate Appraiser Board
when adopting. amending or
rescinding o rule or regulation.

1304:11-1-02 Open public
meeting.

This new rule outlines the proce-
dure for members of the public and
the news media to ascertain the
time andg place of all regularly
scheduled and special meetings of
the Real Estate Appraiser Board.

The seven proposed permanent
rules were filed on July 12. A public
hearing on these rules was held on

August 20 in the Vem Riffe Center in

Columbus. The proposed perma-

nent rules as they were originally

filed are summarized below:
41304:11-1-03 Fees.

This new rule sets the fees to be
assessed upon individuals seeking
to become and remain state-
certified as real estate appraisers.

4304:41-1-04 Method of payment
of monies or fees.

This new rule clarifies that the
Supetintendent may require the
use of a cashier's check, certified
check or money order in connec-
tion with the payment of any
monias payabile fo the Division of
Reaql Estate.

4304:11-3-04 Definitions.

This new rule defines various
appraisal terms used throughout
Chapter 4763 of the Chio Revised
Code and its associated rules.

4304:41-3-02 Effective date of
certification; cancelation,

This new rule sets the effective
date upon which an individual
may act as a state-certified real
estate appraiser and the require-

CONTINUING EDUCATION REQUIREMENTS SPECIFIED

Any licensee whose continuing
education is due on or after August
31, 1990, must successfully com-
plete the following courses to
meet the continuing education
requirements:

e A 3-hour continuing education
course devoted exclusively to
civil rights and fair housing.

® A 3-hour continuing education
“core” course devoted o instruc-
tion in recently enacted state
and federal legislation affecting
the reai estate industry.

® 24 hours of approved continuing
education elaectives of the licen-
see’s choice,

ments fo regain a certificate that
has been voluntarlly surendered or
rnot renewed.

4304:41-3-03 Pre-certification
education requirements.

This new rule outlines the educa-
tional requirements an applicant
must satisfy to become state-
certified as o general real estate
appraiser and residential real
astate appraiser,

1304:14-3-04 Experience
raquirement,

This new nile clarifies the
experience an individuai must
possess to become a state-certifled
general real estote appraiser or a
state-certified residential reci estate
appraiser.

4304:14-3-05 Examination
requirements.

This new rule cutlines the exami-
nation specifications for each class
of state-certified real estate
appraiser applcants.

Appitications for state certification
are available at the Division of Real
Estate.

DOUGLASS
NAMED TO BOARD

Governor Richard F. Celeste
has appeinted EBEdward M.
Douglass to the Real Estate
Appraiser Board. He succeeds
Williarm H. MacConnell whose
seat expired on June 30. The
Board and the Division of Real
Estate appreciate his service,




DEFINING THE AGENT’S ROLE
IN PROFESSIONAL HOME INSPECTIONS

By Frank Cellura, Esq. _

When dealing with a prospective
purchaser, what is the appropriate
wcy to handle a question about
home professional inspections? An
agent should be prepared to tact-
fully provide some basic honest
advice, vet must redlize the bounds
of his responsibility in this area.

4. The Process—Resolve the Issue
within the Purchaser's Offer
Decisions of having or foregoing
a1 home inspection should be
made prior to the issuance of the
written purchase offer. No maodifica-
fion to the offer, once accepted by
the seller, is permitted without the
written consent of both parties.

2. Let the Purchaser Decide

The agent should be able 1o set
forth the multiple options available
1o the purchaser, A purchaser
should know he may choose a
whole nouse inspection, or one or
more specialized mechanical
inspections, A purchaser may be
sgtisfied with @ home warranty pro-
tection plan. Howaver, the pur-
chaser should be informed that a
norme warranty plan is not a
repiacement for an inspection. The
purchaser shouid also be informed
as to whather the licensee receives
any comypensation for the sale or
generation of the sale of a home
warranty plan. The ultimate deci-
sion as to the course of action to be
undertaken must, howaver, be left
to the purchaser,

A licensee should not dissuade
the purchaser from having an
inspection performed. A licensee
shouid not recommend a particular
course of action or the selection of
any one particular inspector. Bven
whera wall-intended, such adlvice
may subseguently be claimed by
the purchaser 1o have been mis-
guided either actually or
subjectively.

3. Encourage an Understanding of
the Inspection Contract

A licensee should encourage the
review of the inspection centract.
The scope of the inspection needs
to be understood by the parties to
the inspeaction contract and o the
purchase contract. A generalized
inspection might not inciude exami-
nation of nonstructural defects
such as ureaformaldehyde insula-
tion, radon gas, or asbestes. Further,
wheather exprass provision is made
regarding responsibility of the

inspector for failure to identify
defects is of fundamental impor-
tance to the purchaser. An agent’s
role, however, is o encourage the
review of the contract, not 1o par-
take in an evaluation or inferpreta-
tion of the contract on behalf of
the party. For this, the agent shouid
recommend the party seek private
fegal counsei.

Make sure the parties to the pur-
chase contract have come to an
agreement as fo how the expense
of the inspection is to be assessed.

This, of course, should be a prom-
inent part of the inspaction contin-
gency itsalf.

4. The Home Warranty Policy
Home warranty policies are pro-
moted as a moderm marketing stra-

tegy. A licensee should be careful
when recommending such policies.

The purchaser should be encour-
aged fo evaluate the need for such
a warranty and the coverage pro-

vided by the hame warranty policy.

5. The Written Contingencies

Form purchase agreements
sometimes contain special pre-
prinfed inspection contingency
clauses with tie-in clausss which
allow for an apportionment of costs
of defect repairs between the par-
ties. When these clauses are not
usad, cross them off. If they are
used, make sure they are filled out
compiately.

The licensee should safeguard
the interasts of the party he legailly
represents. As an owner's agent, if
the purchaser has opted for an
inspection contingency, you may
inquuire of the owner whether he
wishes to include protective clauses

continued on page 4

TEST RESULTS

Below are the examination statistics for the second half of 1989:

BROKERS
TEST TOTAL TOTAL PASS
MONTH TESTED PASSED RATE
January '?0 124 109 88%
February ‘90 39 37 5%
March ‘90 126 112 89%
Aptil ‘20 38 34 89%
May ‘90 21 16 76%
June @0 21 16 76%
SALES
TEST TOTAL TOTAL PASS
MONTH TESTED PASSED RATE
January '%0 1727 1243 72%
February ‘@0 1833 41243 69%
March ‘90 730 37 54%
April @0 378 197 52%
May ‘70 432 256 59%
June ‘90 227 133 59%
FOREIGN REAL ESTATE
TEST TOTAL TOTAL PASS
MONTH TESTED PASSED RATE
January 90 28 20 71%
Faebruary ‘90 32 23 72%
March ‘20 20 12 6C%
Aprit Q0 22 17 77%
May ‘90 17 12 71%
June 90 40 & &0%




REVOCATIONS
SHARON COQOK, saies associate,
Pickerington, Ohio, had her sales
icense revoked for violating Ohio
Revised Code Sections
A4735.18(AXE) & (AX(6). This revoca-
tioh became effective June 21,
4990. For 3 consecutive months, Ms.
Cook collected rent from o tenant
of a property. However, Ms. Cook
dici not account to the property
owner within a reasonable time for
the full amount she had coliacted.
Also, on 2 different occasions,
Ms. Cook issued checks from her
oroker's trust account 1o the owner
of the subject property representing
rental proceeds. These checks were
not honored by the bank due to
insufficient funds belng in said
account. Ms. Cook failed o assure
that there were adequaote funds in
the trust account o cover the
checks.
in g separate case, Sharon Cook
issued 2 checks out of her broker's
trust account to a property cwner
reprasenting rental proceeds. How-
ever, the checks were not honored
by the bank due o insufficient
funds being in said account. Ms,
Cook failed to assure that there
were adeguate funds in the frust
account To cover the checks.
BARBARA J. NEIL, sales associale,
Orniando, Forida, had her sales
license revoked for violating Section
4735.18({AX 6) of the Ohic Revised
Code. This revocation became
effective June 21. 1990, Ms. Neil
assisted the sellers of a property in
closing on @ back-up contract they
had entered into concerning the
saie of their property. Ms. Neil failed
to obtain releases as required pur-
suant to the terms of an existing
ouistanding contfract on the sub-
iect property.
SUSPENSIONS
JUNE [, BUSS, sales associate,
Williard, Ohio, had her sales ticense

STATE OF OHIO
DEPARTMENT OF COMMERCE
DIVISION OF REAL ESTATE
77 S. HiGH STREET
COLUMBUS, OHIO 43266-0547
H14/466-4100 800/344-4100

The Ohio Real Bstate Commission
PAUL J. EVERSON, President
JOHN C. KEALY
EDWARD J, KIZER
MARCELLUS +. SMITH
LOIS L YEAGER

Dennis Ginty, Newsletier Editor

suspended for 60 days for violating
Section 4735.18(A &) of the Ohio
Revised Code. This suspension shall
commence upon reinstatement of
her license, Ms. Buss prepared ¢
purchase agreement on behalf of
the buvyers of a property. Ms. Buss
failed to provide a ceiling on the
amount of points the seliers were
agreeabie o pay, even though
there was a preprinted space on
the docurment addressing this
matter,

JACK K. COX, broker, Canton,
Chic, had his broker’s license sus-
pended for five days for violating
Ohio Revised Code Section
4735.18(AN(6) and Ohio Adminis-
trative Code Section 1301:5-5-05.
However, due to mitigating circum-
stances, impaosition of the suspen-

sion was waived by the Commis-

sion. Mr, Cox prepared an offer fo
purchase on behalf of a prospec-
tive buyer. He submitted this offer to
the seller without providing an
agency disclosure form to the'
buyer or the setier.

LARRY FANKHAUSER, broker, Mans-
field, Ohio, had his broker’s license
suspended for 180 days for violating
Ohlo Revised Code Section
4738.18(AXS) as it incorporates
Ohio Administrative Code Section
1304:5-1-13. This suspension shall
commence upon reinstatement of
M. Fankhauser's redl estate license.
The Ohio Division of Rea! Estate
issued a subpoend requirnng Me.
Fankhauser to produce certain
documents pertalning to an inves-
tigation conducted by the Superin-
tendent. However, he failed to cbey
the subpoena.

WILMA E. JONES, broker, k. Cleve-
land, Ohic, had her broker's license
suspended for 20 days for violating
Sections 4735:18(AX(5). (AX¢&) and
(AN(28) of the Ohlo Revised Code.
This suspension commenced on
August 1, 1990. Ms. Jones coliected
an eamest money deposit from o
prospective buyer made in con-
nection with his offer to purchase o
property. Ms, Jones failed o sutrmit
these funds for deposit into the
brokerage trust account. The pros-
pective buyer did not purchase the
subject property and obtained a
court order requiring Ms. Jones o
return his deposit plus 10% interest
and costs. After the court order was
obtained, Ms. Jones falled fo fimely
remit any part of the monies due
the prospective buyer. This was a
final judgment enfered against s,
Jones which arose out of her con-.
duct as a licensed real estate sale
person, and which b ;

DISCIPLINARY ACTIONS

satisified.

JEFFREY PARR. sales associate,
GCreaenfield, Ohio, had his sales
cense suspended for 90 days for
viotlating Ohio Revised Code
Sections 4735.18(A)(6) and
4735.18(AX4) as it incorporates
Chic Administrative Code Section
1301-5-5-05. This suspension com-
mencead on August 1, 1990, Mr. Parr
received earnest money deposits
from two prospective buyers of two
different properties in connection
with thelir offers to purchase. Mr. Parr
recelved these deposits in his
capacity as ¢ reat estate salesper-
son, He failed 1o remit these monies
to his broker for deposit into the
brokerage frust account, Mr. Parr
aiso prepared a purchase offer on
behaif of o prospective buyer of &
property and submitted this offer to
the setler without providing an
agency disciosure form to the
prospective buyer.

MARGARET ROMANGC, sales asso-
ciate, Carroliton, Ohio, had her
saies license suspended for 10 days
for violating Ohio Revised Code
Sections 4735.18(A)S) and (AX4)
as it incorporataes Ohio Administra-

~ tive Code Section 1301:5-5-05.

Howeaver, due to mitigating circum-
stances, imposition of the suspen-
sion was waived by the Commis-
sion. Ms. Romano prepared a
purchase offer on behalf of a
prospective buyer of G property.
However, she submitted this offer fo
the seiler of the subject property
without providing an agency dis-
closure form to the prospective
buyer.

MARK E. RYCHEL, sales associate,
Cleveiand, Ohio, had his sales
license suspended for six months for
vioiating Ohio Revised Code
Section 4735.18(A)(&) as it incormo-
rates Ohlo Administrative Code
Section 1304:5-1-10. This suspension
began on March 26, 1990, Mr,
Rychel issued a check payabie to
the Ohio Division of Real Estate for
reinstatement of his sales license.
Payment of this check was refused
by the bank upon which i was
Jdrawn.

CAROLE L. THURMAN, sales asso-
ciate, Akron, Ohio, had her sales
license suspended for 180 days for .
violating Section 4735.18(A) of the

.. Ohio Revised Code. This suspension

shall commence upon reinstate-
ment of het license. Ms, Thurman
; icking ‘in mari-
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APPRAISER QUALIFICATIONS BOARD ADOPTS EXAM QUTLINES

The Appraiser Qualifications Board of the Appraisal
Foundation has adopted examination content cutlines
for the residential and general classifications of
TADEraisers.

The oullines provide examination developers and
examinees with the scope of knowledge to be
covered by the examination and the weighting to be
used in each category.

The purpose of these outiines is to provide a basis for
the Appraiser Qualifications Board’s endorsement of
examinations as required by Title X, Section 1116 of
the Financial Instifutions Reform, Recovery and
Enforcement Act of 1989, Although the Appraiser Qual-
ifications Board has provided examination content out-
lines, the Board has yet to endorse an examination.
Ohio will take steps to procure an endorsed exarm as
soon as one is available. Ohio’s exarn will consist of
state specific questions and the exam content cutline
adopted by the Appraisal Qualifications Board.

To describe the level of difficulty for cerfain sections,
the Board used the following terms:

Conceptual—Questions designad to determine the
condidates’ ability to understand and interpret
appraisal concepts, principles and analysis proce-
dures. These questions may, in some instances, require
calculgtion skills for the candidate fo demaonstrate
comprehension skills.

I INFLUENCES ON REAL ESTATE VALUE
% Weight: 3-4%
tevel of Difficulty: Conceptual
A Physicat and Environmental
8. Economic
C. Governmental and Legal
D. Social

. LEGAL CONSIDERATIONS IN APPRAISAL
% Weight: 6-8%
Leved of Difficulty: Conceptual, Definifions
A. Real estate vs. real propearty
B. Redl property vs. personcl property
C. Limitations on reqi estate ownership
1. Privarte
a. Deed restrictions
b. Leases
c. Mortgoges
d. Easements
e. Liens
f. Encrogchments
2. Public
a. Police power

Zoning
2} Building and fire codes
3} Environmental regulations
b. Taxation
1y Property tax
2} Special assessments
c. Eminent domain
D. L > ESCQ?O ! d inf
. rights and interests
e%ae s?mplee state
Life estate
3 Leasehold interest
4. Leased fee interest
&, Other legal interests
a. Easement
b, Encroachmert
E. Forms of property ownesship
1. individual
2. Tenancies and undivided interests
3. Special ownership forms
a. Condominiums
b. Coocperative
c. Timesharing
F. 5.9 ol descriptions
etes and bounds
2‘ Government survey
3. Lot and block
G, Transfer of tfitle
1. Basic types of deads
2. Recordation

Definitions—Questions which test the candidates’
ability to recall basic concepts, principles, definitions of
widely used terms and the appropriate application of
these terms in a factual setting.

Analysis/Application—Questions require integrated
user of analysis skills with supporting calculations Glong
with comprehension and definlfional knowledge. The
wuse of existing, accepted methodclogy for analyzing
appraisal data to calculate the numeric value of
generally accepied concepts will be emphasized.

The Board recommended that the examination be
in a multipte choice format and that caiculaters be
permitted.

uestions regarding the content outlines should be
addressed to:

Appraiser Quatifications Board

The Appraisal Foundation

1029 Vermont Avenue, N.W.

Suite 200

Washington, D.C. 20005

Due o space limitations, the course oufline for the
resideniial appraiser classification is provided in this
issue and the next issue will include the course outline
for the general appraiser classification.

The residential appraiser classification course outline,
including the Level of Difficulty and Percentage
Waeights, is provided below:

I, TYPES OF VALUE
% Weight: 3-6%
Level of Difficulty: Conceptugl, Definitions
A Market Value of Value in Exchange
B. Price
C. Cost
D. Investment Value
E. Value in Use
. Assessed Value
G. insurable Value

. ECONOMIC PRINCIPLES
% Weight: 7-9%
Level of Difficutty: Conceptucl, Definitions
A Anticipation
B. Balance
C. Change
D. Compeﬂﬂon
E. Conformity
F. Confribution
G. Increasing and Decreasing Retums
H. Substitution
f, Supply and Demand
J. Surpius Productivity

V. REAL ESTATE MARKETS AND ANALYSIS

% Weight: 5-7%

Level of Difficulty: Conceptual

A, Characteristics of real estate markets
1. Avgiiability of information
2. Changes in supply vs. demand
3. iImmobility of real estate
4. Segmented markets
5. Regulafions

B. Absomtion anatysis
1. Demographic data
2. Compeftition
3. Alsomption
4. Forecasts

C. Role of money and capital markets
1. Competing investments
2. Sources of copital

D. Real estate financing
1. Mortgage terms and concepts
a. Mortgagor
b. Mortgagee
¢. Principal and interest
2. Mortgage payment pians
a. Hxed rate, level payment



v,

Wil

Wl

b. Adjustabile rate
¢. Buydown
d. Other

3. Types of mortgages
. Conventionai
b, insured

VALUATION PROCESS
% Weight: 4-6%
Lavel of Difficully: Conceptuct
A, Definition of the problem
1. Purpose and use of appraisal
2. Intetests o be approised
3. Type of value to be estimated
4. Date of the value estimate
§. Limiting conditions
B. Collection and analysis of data
1. National and reglonat trends
2. Economic base
3. Locai areq and neighborhood
a. Empioyment
B. Income
c. Trends
d. Access
&. Locationat convenience
4, Site and improvements
C. Analysis of highest and best use
D. Appilication and limitations of each
approach 1o value
1. Sgles compariscn
2. Cost
3, Income capitatization
E. Reconciiiation and final value estimate
F. The appraisal report

PROPERTY DESCRIPTION
% Weight: 2-4%
Level of Difficulty: Conceptual, Definitions
A Site Description
4. Utilites
2. Access
3. Topography
4. Size
B. Improvement description
. Slze
2. Condition
3. Utiiity
C. Basic construction and design
1. Techniques and maternais
a. Foundations
b. Framing
¢. Finish (exteror and Interior)
2. Functional utility

HIGHEST AND BEST USE ANALYSIS
% Weight: 5-7%
Level of Difficulty. Conceptual, Definitions,
Anaiysis/Apptication
A Four Tests

1. Physically possible

2. Legally permifted

3, Economically feqisible

4, Maximally productive
8. Vacant site or s if vacant
C. As improved
D, Inferim use

APPRAISAL STATISTICAL CONCEPTS

% Weight: 1-3% i o
Level of Difficulty: Conceptual, Andlysis/Application
A Mean

B Median

C. Mode

D. Range

E Standard deviation

SALES COMPARISON APPROACH
% Welght: 21-24%
Levei of Difficuity: Conceptual, Definitions,
Analysis/Aoplication
A, Research and selection of comparables
1. Data sources
2. Verlfication
3. Units of comparison
a. Data sources
b. Size
4% Sguare foot
2} Acres
3} Cther
¢. Uhlity {exarmples only)
1) Rooms

2) Bads
3) Other

xi.

X

XL

XV,

B. Elements of comperison
1. Property rights conveyed
a. ieased fes/lecsehold
b. tasements
c. Others .
2. Financing terms and cash equivalency
a. Loan payment
b. Loon balance
3. Conditions of sale
a. Arms length saie
b. Personali
. Market conditions at time of contract
and closing
. Location
. Physical characteristics
C. Adjustment process
1. Seguence of adjustments
2. Dolar adjustments
3. Percentage adjustments
4. Paired sales analysis
L. Application of sales comparison appreach

SITE VALUE

% Weight: 4-6%

Level of Difficulty: Conceptual, Definitions,
Analysis/Application

A, Sales comparison

B. Land residual

C. Aliccation

D. Extraction

E. Plottage and Assemblage

CQOST APPROACH
% Weight: 8-10%
Level of Difficulty: Conceptual, Definitions,
Anaiysis/Application
A, Steps in cost approach
1. Reproduction vs. replacement cost
a. Comparative unit method
. Unit-in-pldace method
C. Quantity suvey method
d. Cost service index
2. Accrued depreciation
a. Types of depreciation
(1) Physicai deterloration
@) Curabie
b) Incurable
¢} Shorf-lived
d) Long-ived
(2) runclional obsclescence
a) Curable
b) incurable
{3y External obsolescence
a) Locational
b) Economic
. Methods of estimating depreciafion
E’ig Age-life method
2} Breakdown method and seqguence
of deductions
{33 Market extraction of depreciation
B. Application of the cost approach

INCOME APPROACH
% Weight 7-9%
Level of Difficulty: Conceptual, Definitions,
Analysis/Application
A. Estimation of income and expenses
1. Gross morket income
2. Effective gross income
a. Vacancy
b. Collection loss
3. Operating expenses
a. Fixed expenses
o, Variable expenses
¢. Reserve for replacements
4. Net operating income
B. Operating expense rchios
C. Gross rent muitiplier

VALUATION OF PARTIAL INTERESTS

% Weight 1-3%

Level of Difficulty: Conceptuai, Definitions

A Life estates

B. Undivided interest in commonty held property
C. Easements

D. Timeshares

E. Coopergiives

F. lLegsed fes estate

G. Leasshold estate

APPRAISAL STANDARDS AND ETHICS
% Weight: 7-11%
Leve| of Difficulty: Conceptual, Definitions

[0 206 BN =N



Home Inspections
confinued from page 2
of his own as a response, such as a
provision for a second independent
inspection to counter the effects of
a negative or burdensome inspac-
tion. Enable the seller to opt out of
the transaction when repdairs to be
incurred exceed some fixed ceiling
value.

As a purchaser's agent, provide
for a canceliation of the agree-
ment in the event of a serious

Disciplinary Actions cont from page 3
Summit County Court of Commaon
Pleas. Ms. Thurman’s conduct in this
regard constitutes a conviction of a
felony and/or a crime invoiving
rmoral turpitude,

GERTRUDE VINEY, sales associate,
Dayton, Ohio, had her sales license
suspended for ¢0 days for violating
Section 4735 418(AX &) of the Ohic
Revised Code. Due to mitigating
circumstances, however, 30 days of
the suspension were waived by the
Commission. Ms. Viney began senv-
ing the 30 day balance of the sus-
pension on March 26, 1990, Ms,
Viney received an earnest money
depaosit from a buyer in connection
with his agreement to purchase a
property. Thereafter, she disbursed
some of this money from the trust
account to pay for a survey and a
title report. Later, Ms. Viney dls-
bursed the remainder of the earmn-
est money to the buyer. She made
these disbursals without the knowl-
adge or consent of the seller.

RECOVERY FUND ACTIONS
PAID ON
$§ 3.630.14 5-2-90
32.278.10 5-10-%0
749000 7-17-90

Joseph Pasto
Willicrn Manus
Howard Zerkle

defect which the selier will not
agree 1o correct.

tn either case, provide a work-
able fimeatabie by which to deter-
mine the effect of the inspection
contingency on the overali pur-
chase agreement. The party
requesting the inspection should
be required to have the results of
the inspection within a specific
time period. if comrective repairs are
1o be done, provide a time frame
within which these can be com-
pleted. If agreeable by the parties
to the fransaction, aliow for the
ascrowing of sales proceeds 1o take
place so there is not undue delay
in closing the sale.

inspection contingencies should
be specific and accurate to reflect
the intent of the parties.

6. Disclosures
Keep the following special rules
in mind:

"

-

Always disclose known iatent
defects (Layman v. Binns)
Material information of impor-
tance to the purchaser should
be disclosed wheaether obtained
from the owner, by the licensee’s
own survey of the property, by
independant source, or from a
prior sale or pravious failed
transaction.

If the seller has received written
notice of housing or building
code violations, the purchaser
must be given notice of these
viotations in writing before
execution of the saies contract
(Ohic Revised Code Section
5301.253)

October

received.

SALES
COLUMBUS/CLEVELAND
September 1 13
October 3 18
Novernber 7 15

September

November

UPCOMING TEST DATES

The following are the teniatively scheduled dates for the real esfate sales,
brokers and foreign real estate sales examinations for the upcoming months:

{Additional exams may be added if waranted)

FOREIGN REAL ESTATE SALES

2.16, 3C
13,27

The foreign reql estate sales examinationis given only in Columibus. Because of
the small number of applicants for the foreign real estate dealer examination,
thaese exams are scheduled on an indhidual basis as the applications are

BROKERS
COLUMBUS

10
15
19

4,18
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